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This is the first Cat® 0aga]ine for the new ® 0aga]ine for the new ®

deFade. The foFus is on rental and used 
eTuipment� whiFh fits perfeFtly with the 
presentation , reFently gave at our 0alaga 
'emonstration and /earning Center. :e are 
well-positioned for growth in these two rapidly 
e[panding areas. ,n faFt� in rental alone� there is 
a ��00 billion global opportunity. :e also know 
that there are four times more Fustomers who 
join the Caterpillar family by aFTuiring a used 
pieFe of eTuipment� versus a new maFhine. 
3roviding ma[imum value to all types of 
Fustomers is essential to our suFFess.
:e are well on our way to making a real and 
positive differenFe in these two industries. positive differenFe in these two industries. 
A perfeFt e[ample of that is the story about A perfeFt e[ample of that is the story about 
building a bike park in Swit]erland with building a bike park in Swit]erland with 
rental eTuipment. :e also Fover why some rental eTuipment. :e also Fover why some 
Fustomers should Fonsider used maFhines and Fustomers should Fonsider used maFhines and 
the advantages of Fhoosing from diverse Cat the advantages of Fhoosing from diverse Cat 
eTuipment.
Speaking of diversifying� we would be remiss Speaking of diversifying� we would be remiss 
not to inFlude stories from other seFtors. not to inFlude stories from other seFtors. 
)or e[ample� we Fover the first straight-)or e[ample� we Fover the first straight-
boom e[Favator in Europe at a German road boom e[Favator in Europe at a German road 

A a r o n  L o w e ,  C a t e r p i l l a r

Aaron has been with Caterpillar 
for 23  years. He joined the 
company as a video producer, 
went on to support Cat Global 
Mining and then joined the Global 
Used Equipment Services team 
as a Marketing Consultant. This 
position involves marketing, 
strategic messaging, multi-
channel delivery, branding 
and marketing analytics. He 
appreciates spending time with 
his two daughters, coaching 
sports and producing family 
photo and video shoots.

C l o t i l d e  J o u e t t e ,  
A v e s c o  R e n t

Clotilde Jo uette is the Marketing 
&  Digital Business Transformation 
Director at Avesco Rent. 
Avesco Rent represents the 
Cat Rental Store business in 
Switzerland and the Baltics. She 
is a strong advocate for taking 
advantage of digital channels 
within the rental industry and 
a member of the European 
Rental Association’s Promotion 
Committee and Future Group.

A l e j a n d r a  G o m e z,  
C a t e r p i l l a r

Alejandra Jo ined Caterpillar 
in 2004  as a Service Training 
Instructor for the Dealer Learning 
and Development program, 
after working at Spanish Cat 
dealer Finanzauto. She then 
went to the Electric Power 
Group where she held several 
positions in aftersales support. 
Now, as Product Support 
Territory Manager, she supports 
Cat dealers with electric 
power business. She enjoys 
traveling, sports and spending 
time with her two children.

B e n j a m i n  R e m i n i a c ,  
C a t e r p i l l a r

Jo ining Caterpillar at the 
beginning of October 2019 , 
Benjamin is relatively new to 
the company. However, his 10 
years of experience working with 
ground engaging tools is the ideal 
background for his position as 
Aftermarket Service Consultant 
for GET throughout the EAME. 
His hobbies include traveling, 
outdoor activities and spending 
time with friends and family.

W H A T  I N S P I R E S  O U R

C o n t r i b u t o r s

D e a r  R e a d e r ,

construction and bridge dismantling project. And 
you can read about how Cat dealer Mantrac in 
Egypt recently teamed up with other Caterpillar 
divisions to complete a large deal for Cat 
generator parts.  
Having had the opportunity to preview 
each of these articles, I can’t help but feel 
that Caterpillar and Cat equipment are 
making real strides forward, especially 
when it comes to being customer-focused 
and providing the equipment, programs 
and technology that help get jobs done.

D a n  F l y n n ,
C a t e r p i l l a r  R e n t a l  &  U s e d  D i r e c t o r
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According to Aaron Lowe, with Global Rental 
&  Used Equipment Services at Caterpillar, 
“There are so many options when considering 
used maFhines� it Fan be diffiFult to deFide 
which is right. This is exactly why we have 
experts at Cat® dealers. They help navigate 
the options and match equipment with budgets 
and applications, then back it up with the same, 
industry-best support as a new Cat machine.”

Aaron went on to say there are three main reasons 
to consider used equipment:  hourly use, project 
length and machine cost. For example, when it 
comes to the number of hours a primary machine 
will be used, it may not justify the cost of new. 
Another benefit is that produFtion from used 
machines is similar to new equipment, without the 
cost of new machine features and technologies.

³8sed is also ideal for short jobs or speFifiF 
tasks,” Aaron added. “Renting is a good option 
for short-term needs, although used can be a 
more affordable way to get what’s needed for a 
speFifiF task� espeFially in appliFations that Fan 
damage new machines. Then there’s simply the 
cost. Lower used prices mean it’s still possible 
to e[pand a Àeet. ,n any Fase� the longevity� 
re-buildability and overall value of Cat Used 
machines make it a smart investment. Plus, Cat 
Financial offers solutions for used equipment.” n 

F o r  m o r e  d e t a i l s  a b o u t  t h e  m a n y  
r e a s o n s  t o  c h o o s e  u s e d  C a t  m a c h i n e s ,  
v i s i t  w w w . C a t U s e d . c o m .

W H Y  C H O O S E  C A T ®  
U S E D  M A C H I N E S ?
THE MANY BENEFITS TO BUYING EQUIPMENT 
WITH SOME HOURS ON THE CLOCK

Whether you’re a new or experienced operation, buying new 
equipment isn’t your only option. Often, used machines are ideal.
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Confidence
“It’s all about confidence, longevity and value,” 

he said. “When it comes to confidence, most used 
inventory at local Cat dealers comes from their rental 

fleet, trade-ins or lease returns. Every dealer handles 
the process differently, but in most cases, Cat Used 
machines are inspected, appraised, cleaned and filled 
with fluids before going up for sale. You can ask to see 
the inspection or appraisal, so you know exactly what 
you’re getting. Many dealers also offer warranties.”

Longevity
Speaking about longevity, 

Aaron says Cat equipment is built 
for multiple lives. Components can be 

replaced or rebuilt, returning machines to 
like-new condition at a fraction of the cost of 
buying new. Your local Cat dealer’s extensive 
capabilities help ensure you get the most life and 
performance. “Just ask for a tour,” he added.

Value
Finally, there’s overall value. Cat 

machines hold their value longer than 
other brands, in large part due to their 

longevity and ability to be rebuilt. Plus, used 
machines sold and serviced through a Cat dealer 
can see even stronger resale value, thanks 
to meticulous maintenance, genuine Cat 

parts and documented service records.

WHY CHOOSE CAT USED?
If you’ve decided that used is right, the next question is why 
Cat Used? Again, Aaron shared his top three reasons.



EXCAVATOR 
TRACKS CREATE 

BIKE PATHS
A  F L A G S H I P  B I K E  P A R K  I N  S W I T Z E R L A N D  

B R I N G S  P E O P L E  T O G E T H E R

S WIS S  B IK E  P AR K
Free to the public, the facility consists of three main zones: a dirt park, a cross training 
section and a technical playground. Built to be used by visitors from beginners to 
professionals, features include jump lines, pump tracks, stairs, wall curves and a 
learning and adventure course. In addition, there is about 2,000 square meters of 
modern infrastructures with bike workshops, changing rooms and seminar space.

When it comes to technology, bikers can view projections of routes and measure 
their own speed, distance and height achieved during jumps. Plus, through an 
innovative app, people can stay connected to the park and compare their rides with 
professionals, organize competitions within a group and compare section times.



EXCAVATOR 
TRACKS CREATE 

BIKE PATHS
A  F L A G S H I P  B I K E  P A R K  I N  S W I T Z E R L A N D  

B R I N G S  P E O P L E  T O G E T H E R

S wiss B ike  P ark is the brainchild of T homas B inggeli, 
CE O of the S wiss bicycle brand T hö mus. L ocated in the 
B ern region of S witze rland, S wiss B ike  P ark is no ordinary 
place. F rom concept to completion, it was designed to 
be not j ust a destination for biki ng enthusiasts, but also 
as the perfect combination of sport and technology, 
as well as a hub where people can connect.

Before this one-of-a-kind park could 
open, however, there was work to be 
done. Eight Cat® machines from Avesco 
Rent were chosen, including excavators, 
a fill roller and a vibratory roller.

Stephan Mabica, Marketing Coordinator 
for AvesFo 5ent� says the projeFt was 
Farried out in two phases. ³The first 
Fonsisted mostly of the removal of 
some trees and using the large Cat 
excavators for earthmoving. For the 
seFond phase� 9elosolutions� a Fompany 
that specializes in the construction of 
bike parks, took care of shaping and 
compacting the soil, installing the electric 
system and marking the bike paths.´

The deFision to rent Fomes mainly from the 
short duration of the projeFt. Completing 
the park would only take si[ months. ,t 
opened in -anuary �0�0. +owever� as 
Stephan explains, “V elosolutions does not 
have its own Àeet beFause they travel from 
bike park to bike park. They do have their 
own skilled operators though, so it makes 
sense for them to rent. V elosolutions also 
appreciates the robustness, precision 
and Fomfort of Cat maFhines.´

A d d i t i o n a l  d e t a i l s  a t :  w w w . c a t . c o m-onas +errmann� an operator with 
9elosolutions� had this to say about why 
they Fhose Cat maFhines. ³+ere we have 
soil that is hard. ,t is mostly FompaFted 
sand. We need power to break the soil 
and preFision to do the landsFaping.´

2f Fourse� no job would be Fomplete 
without challenges. At the beginning 
of the projeFt� there was an unplanned 
need for new machines. But Avesco 
Rent rose to the challenge.

Severin Schindler, with construction 
and planning for 9elosolutions says� 
“When we needed to order different 
maFhines� they arrived no more than 
two days later. The serviFe is great. ,f 
we need support with a machine, the 
meFhaniF arrives on site in two hours.´

Stephan summed up the projeFt by 
saying� ³This is something new from 
the traditional construction site and our 
ties with V elosolutions are excellent. 
:e like to say that renting is the 
intelligence of sharing. And we are 
proud to help create Swiss Bike Park 
so it Fan be shared with everyone.´ n 

SWISS BIKE PARK EQUIPMENT INCLUDES:
� Cat Excavator ���
� Cat Excavator ���
� Cat Excavator ���
� Cat Excavator ���
� Cat Excavator ���.�
� Cat Soil Compactor CS��%
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ASFOUR ENGINEERING 
SEES THE VALUE IN CAT® 
GENERATOR SET OVERHAUL 
KITS 

T E A M W O R K  A N D  D E D I C A T I O N  I N  E G Y P T



A s f o u r  E n g i n e e r i n g  i s  a  l e a d i n g  p o w e r  g e n e r a t i o n  
r e n t a l  c o m p a n y  b a s e d  i n  A l e x a n d r i a ,  E g y p t .  M a i n l y  
s e r v i n g  t h e  o i l ,  g a s  a n d  a g r i c u l t u r e  i n d u s t r i e s ,  t h e i r  
large fleet is nearly exclusively Cat ®  e q u i p m e n t  
a n d  c o n s i s t s  o f  m o r e  t h a n  6 00 u n i t s .

With extensive experience working with a wide range of 
engines and gensets, Asfour usually performs its own repairs 
and updates using parts from suppliers other than Caterpillar. 
However, in an effort to develop and enhance aftermarket 
sales, Caterpillar recently launched a new program.

“It’s called Hubble Electric Power Prime,” said Fabrizio 
Dotta, EAME Product Support Manager for Electric Power 
with Caterpillar. And, thanks to his understanding of Asfour 
Engineering and the Egyptian market, it was Fabrizio who 
suggested that this do-it-myself type of customer should 
be part of this pilot program. “Hubble focuses on services 
growth, especially in energy and transportation. Asfour was 
a perfect candidate for us to demonstrate how Cat solutions 
can have a substantial impact and lower cost of ownership.”

Those solutions are kits with the basic parts needed to 
perform overhauls, such as head rebuilds, foundational gasket 
replacement and all-inclusive rodless liner kits. Asfour purchased 
about 70 overall kits for their Cat 3 4 12 and 3 4 06 engines.

“This was a great opportunity to identify customer goals and 
create a before-and-after analysis while establishing our own 
revenue goals. It’s a win-win,” remarked Ramy Ramadan, Mining 
Segment and Area Parts Sales Manager with Cat dealer Mantrac.

Karim Yousry, Senior Technical Sales Representative with 
Mantrac, was the key person driving customer negotiations 
and needs. “This was a great collaborative effort between 
Caterpillar’s Global Aftermarket Services Division ( GASD) , 
Electric Product Support and Mantrac. It was also a big success 
for us in the energy and transportation segments,” he said.

Reaching this agreement with Asfour means winning business 
from the competition. Emeka Igboanugo, Aftermarket 
Solutions Representative for Energy and Transportation 
with Caterpillar continued, saying, “It’s proof we can 
compete effectively for these types of customers.”

That doesn’t mean the work is done. “Now our job is to monitor 
the overhauled Àeet and analy]e how Cat parts perform Fompared 
to non-original parts. This way, our customer can see the value 
of a lower operating cost,” said Alejandra Gomez, Product 
Support Territory Manager for Electric Power at Caterpillar.

)rom the deal� there are several benefits for Asfour. 1ot only 
can the company tell its rental customers they are using 
Genuine Cat Parts, Asfour is also receiving extensive dealer 
support, as well as strong part and kit availability and coverage. 
“Now we can continue to work toward overhaul kit solutions 
for 2021 and explore additional business,” said Emeka.

In addition, Mohamed Mohie, Sales Manager for Energy and 
Transportation at Mantrac and a primary contributor to Hubble, 
concluded by saying, “This experience with Asfour opens the door 
to implementing similar approaches with other customers. It gives 
Mantrac a great opportunity to grow our aftermarket services.” n 

A d d i t i o n a l  d e t a i l s  a t :  w w w . c a t . c o m

196
215

59
116

5

x 3 4 06 engines

x 3 4 12 engines

x 3 3 04  engines

x 3 3 06 engines

x 3 5 08 engines

A S F O U R ’ S  C A T  F L E E T  
C O N S I S T S  O F :
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T A K I N G  G R O U N D  E N G A G I N G  
T O O L S  T O  T H E  N E X T  L E V E L
T H E  C A T ®  A D V A N S Y S ™ S Y S T E M

Productivity and efficiency are vital on any site. 
That means having the right tools for the right job 
– like the purpose-built Cat 

®  Advansys™ system.

Cat Advansys is a range of ground engaging tools ( GET)  
that delivers maximum productivity and one of the lowest 
bucket lifecycle costs. Designed to perform in even the 
toughest appliFations� there are �0 si]es that fit Cat 
wheel loader models 9 24  through 9 9 4 , and Cat excavator 
models 3 11 through 3 9 0 /  3 9 5 . The Cat Advansys 
system can also be used on other brands’ machinery 
and help standardize all GETs across the jobsite.

“We offer a variety of tips in different point shapes 
because there are many different types of applications 
and machine sizes. For example, an operator would 
not use the same tips for sandy conditions or for 
trenching as in a quarry,” said Benjamin Reminiac, 
Caterpillar Aftermarket Solutions Consultant for GET.

In fact, choosing the wrong GET can decrease productivity 
up to 20 percent, nearly double fuel consumption 
and expose a machine’s bucket, stick and boom to 
high stress, all while reducing capacity and cycle 
times. Hydraulic system damage is also at risk.

P R O D U C T I V I T Y ,  P R O F I T A B I L I T Y  &  S A F E T Y
On the other hand, choosing the right GET can have an 
immediate impaFt on produFtivity� profitability and safety. 
And upgrading to Cat Advansys is easy. Adapters fit 
the same space as the Cat K Series, and they are the 
strongest and most robust Caterpillar has ever built.

Cat Advansys is also hammerless, which means 
they’re safer to install, and tip replacement can 
be up to 75  percent faster than previous Cat GET 
systems. Tip removal and installation uses a ¾ -inch 
retainer lock that doesn’t require any special tools.

T H E  C A T  A D V A N S Y S ™ S Y S T E M
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2 0 %
7 5 %
2 5 %
5 0 %

Thanks to an optimi]ed profile� wear life is improved and tips 
stay sharper longer. “Our system has no external pins and 
retainers. This is not the case for most of our competitors,” 
added Benjamin. “Changing tips faster means more uptime 
and productivity. Plus, we have made enhancements 
to the shape of the tips to increase performance, 
improve penetration and accelerate cycle times.”

T E C H N I C A L  B E N E F I T S
He also went on to talk about tip adapter geometry. “Our 
engineers have Freated a better fit and have reduFed the 
amount of stress that is put on the adapter by 5 0 percent, 
compared to the previous system. This decreases the risk of 
cracks and breakages. Another important element is that we 
have also enhanced adapter to tip ratio. It’s now 25  percent 
better than the K series as we’ve gone from a 10-to-1 ratio 
to a 13 - or 15 -to-1 ratio, depending on the application.”

C O N T A C T  Y O U R  L O C A L  C A T  D E A L E R  
F O R  M O R E  I N F O R M A T I O N
,f you want to optimi]e your GET Fonfiguration or buFket 
proteFtion to inFrease produFtivity and profitability� just reaFh 
out to your local Cat dealer to get more details. Each has a 
dedicated GET team that can support your operations. n 

From front loaders to excavators, Cat Advansys 
tips help move more material with less downtime.

W a t c h  o u r  C a t  A d v a n s y s  v i d e o :
w w w . y o u t u b e . c o m / w a t c h ? v = u N f h Z F k B l J A

B E T T E R  F I T
From K Series to Cat Advansys:  
Adapter stress is reduced by 5 0%

A D A P T E R  T O  T I P  R A T I O
From K Series to Cat Advansys: 25 %  
better than the K Series

H A M M E R L E S S
From K Series to Cat Advansys:  Tip 
replacement can be up to 75 %  faster

C H O I C E
The wrong tips can decrease 
productivity up to 20%

Cat Magazine 1 1







“The installation looks extremely neat and clean. 
Saint George is a very prestigious building here. 
It was important to the customer that even an 
unseen generator installation reflected that.”
Sami Hajjar, Consultant Sales Engineer at Ja llad

W O R L D - C L A S S  
E Q U I P M E N T

H E L P S  P O W E R  W O R L D -
C L A S S  R E S I D E N C E S

C A T ®  C 1 8  G E N E R A T O R S  I N  L E B A N O N

T he S aint G eorge R esidences 
high- rise apartment building 

sits atop the highest hill in 
B eirut, L ebanon, and has 

beautiful panoramic views 
of the city and beyond.
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With contemporary architecture, the 
fully automated building is a distinctive 
addition to the skyline. Even with all its 
modern conveniences, the only thing 
it’s lacking is reliable electricity from 
the grid. The building and its residents 
needed reliable power from fuel-effiFient� 
low-emission and quiet generators.

That’s where four Cat® C18 generators 
come in. Each is rated at 63 5  kV A and can 
supply the power needed for the entire 
building. “These generators have been 
operational for about two years,” said 
Sami Hajjar, Consultant Sales Engineer 
at Cat dealer Ja llad. “Three of the four 
are operating at about 70 percent load 
during the summers. The fourth is as 
a standby. So, we’re generating about 
1,3 00 kV A. In winter, that load goes down 
to between 4 0 to 5 0 percent capacity.”

Even though the project took a month 
less than the contracted six months, there 
were some challenges right from the 
start. The first was unloading suFh large 
pieces of equipment in limited space and 
moving them into the building’s basement. 
“To unload and place the gensets, we 
used a crane, a forklift and rolling pipes,” 
explained Sami. “We also directed the 
exhaust up through the top of the building, 
making sure proper soot filters were in 
place. Then the other challenge was 
noise abatement. So, the entire room was 
insulated, and we used acoustic doors as 
well. The result is less than 5 5  decibels 
one meter outside the powerhouse.”

The installation was performed by 
S. Mokbel and Partners, a leading 
Lebanese contractor. Ja llad’s installation 
team was made up of two engineers and 
seven other mechanical professionals. 
Farid Krayem, Project Engineer at 
S. Mokbel and Partners said, “Together, 
we all helped push this installation along. 
I was proud to be involved from start to 
finish.´  

The bid for the project came down to 
two companies. So, S. Mokbel carried 
out their own study. They considered the 
entire investment, including installation, 
operating costs, maintenance, and 
residual value. In the end, Ja llad was 
able to provide them the best solution 
and the best after-sales solutions. The 
customer service agreement, which also 
includes parts, is renewed each year.

When asked about Ja llad’s relationship 
with the customer, Sami had this to 
say:  “We have an excellent relationship 
and have worked on projects with 
them in the past, including a 5 00 kV A 
installation. I think we met and exceeded 
their expectations. In fact, we have 
another project coming up soon.” n 

A d d i t i o n a l  d e t a i l s  a t :  w w w . c a t . c o m
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DURABILITY
T he batteries and isolator 
switch have been relocated 
from the nose to the side-
mounted toolbox  for easier 
access and protection.

PERFORMANCE
When D ual M ode is engaged, both loader and ex cavator 
functions can be used simultaneously. O peration can occur 
in any seat position, thus improving visibility and efficiency.

PERFORMANCE
O n all models, new E conomy, S tandard 
and S tandard Plus modes optimize 
engine speed and pump displacement to 
save fuel or max imize performance.

VISIBILITY
T he front end has increased 
from ]ero to five degrees 
of rake for better work 
visibility and grill protection.

TECHNOLOGY
Inside the cab is a choice of two new interactive displays, either 
touchscreen or soft touch keys. A dditional technological enhancements 
include an on- board security system, hands- free communication 
and the latest Product L ink™  systems. T here are also new, easy-
to-operate fingertip stabili]er controls with an auto-up function.

PERFORMANCE
A  new powershift transmission option 
provides smooth, efficient gear shifting.

A  new series of  
Cat 

®  backhoe 
loaders is here
Caterpillar has released a new series of 
backhoe loaders, which includes models 
4 28, 4 3 2, 4 3 4  and 4 4 4 . They are built upon 
the popular and successful F2 Series.

The goals are to continue to give customers industry-
leading performance, comfort, visibility, durability and 
fuel economy. Production will take place in March 2020 
in Leicester, UK. Machines will be shipped April 2020. n 
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save fuel or max imize performance.

“When compared to competition, Cat 
® Equipment is 

more agile, reliable and with low fuel consumption.”
E d w a r d  C y n k a ,  O w n e r ,  P o l a n d



PERFORMANCE
O n all models, new E conomy, S tandard 
and S tandard Plus modes optimize 
engine speed and pump displacement to 
save fuel or max imize performance.

PERFORMANCE
For the 4 28  and 4 3 4  
models, the option of a 
larger boom cylinder means 
more lifting power.

FUEL ECONOMY
T he new C at C 3 .6  engine meets E U  S tage V  
E missions regulations and provides up to a 1 0 
percent improvement in fuel efficiency, while 
delivering the same power and torque as the 
previous engine on F2 S eries machines.

TECHNOLOGY
Inside the cab is a choice of two new interactive displays, either 
touchscreen or soft touch keys. A dditional technological enhancements 
include an on- board security system, hands- free communication 
and the latest Product L ink™  systems. T here are also new, easy-
to-operate fingertip stabili]er controls with an auto-up function.

COMFORT

C aterpillar has introduced electrohydraulic 
( E H ) , seat- mounted controls as standard 
on the 4 3 2 and 4 4 4 . T his new feature gives 
operators a more ergonomic and comfortable 
position. T he E H  controls also enable operators 
to adjust both the hydraulic response and 
speed, depending on the job at hand.

PERFORMANCE
A  new powershift transmission option 
provides smooth, efficient gear shifting.

COMFORT

For the 4 28  and 4 3 4  models, 
optional pilot hoe controls 
give operators finer control 
and a more comfortable 
operating position.

J ulio C esar, 3 5 - year owner/ operator

I was born in a small village, so I was around 
machinery. It always caught my attention how 
a machine could work as if it were a hand.

I started operating C at machines in 1 9 8 9  with the 
famous 9 5 5 L , performing leveling, ex cavation, forestry 
and more. When I began my own business in 1 9 9 7 , I 
started with a backhoe loader because it’ s a versatile 
machine that worked for lots of applications. N ow I’ m 
on my fourth machine since then. I’ ve had the 4 3 8 C , 
4 3 2D , 4 3 2E  and recently bought a 4 3 2F2. “ In fact, 
there’ s no more secrets between me and my C at 
backhoe loader,”  said J ulio. “ We’ re a close couple.”

“It’s got very good visibility, more than 
one charging point for your phone, good 
quality speakers and a comfy seat, which 
you could happily sit on all day.”
M o r g a n  H a m m a c o t t ,  P l a n t  O p e r a t o r ,  U n i t e d  K i n g d o m
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HEAVY EQUIPMENT FOR 
HEAVY DEMOLITION
T H E  F I R S T  S T R A I G H T - B O O M  C A T ®  3 40S B  I N  E U R O P E  H E L P S  D E M O L I S H  40 B R I D G E S

A bridge dismantling proj ect, called “ V erfü gbarke itsmodell A6 ”  
( Availability M odel A6 ) , which is along G ermany’s A6 , is one of 
the longest demolition sites in the country. It’s spread over a 4 7 -
ki lometer section of the six- lane motorway between Wiesloch and 
:einsberg. The scope of the project involves the demolition of five 
overpasses and �� underpasses� all Zhile traffic is moving. 

Heading the 25 -kilometer “BAUARGE A6 West” section 
of the project is V iA6West GmbH &  Company KG, which 
consists of HOCHTIEF Infrastructure GmbH and JO HANN 
BUNTE Bauunternehmung GmbH &  Company KG. The 
demolition specialist company Max Wild is also working with 
V iA6West and has a large role in helping complete the job.

At the project’s outset, that meant six large excavators, 
including Max Wild’s largest machine, a Cat® 3 5 2F. The 
real standout� however� is the first straight-boom Cat 340SB 
e[Favator in Europe. ,t was speFifiFally designed to have 
the height and reach needed to take down the bridges. 
The 340SB� whiFh is built on the upper and lower Farriage 
of the new Cat 3 3 6, has a maximum reach of about 12 
meters and a digging depth of 6.6 meters. “The bridge 
structures on the A6 have strong reinforcement, especially 
at the foundations. This makes heavy demolition machines 
necessary,” said Christian Thieme, a Foreman for Max Wild.

Removing it requires the right forces and hydraulic power. “We 
measure hydrauliF pressure and hydrauliF oil Àow rates before 
maFhines arrive on site. :e did this for the Cat 340SB� too. 

This way, we know we have the performance needed from 
the machine and at the attachment,” said Markus Hö rmann, 
Business 8nit 0anager System 'evelopment at 0a[ :ild.

The two hydrauliF pumps on the Cat 340SB generate a 
Àow of ��� liters per minute with a ma[imum temporary 
pressure of 3�0 bar on the non-tool FirFuit for tools 
performing heavy lifting. On the tool circuit, there is a 
ma[imum of 3�0 bar. ³,n heavy demolition� , switFh to power 
mode to get the best performanFe. Then , go to Smart 
0ode for Fharging to save fuel�´ said -immy SFhimmer� 
the Cat 340SB 2perator for 0a[ :ild. ³Even when using 
extremely heavy tools, I can make precision movements.”

Additionally� this Cat 340SB is eTuipped with a SmartBoom� 
Tool Control and an automatic quick coupler so Ji mmy 
can change tools, like a hammer, pulverizer, sorting 
gripper and bucket, from inside the cabin. The coupler 
also automatically adjusts oil pressure and quantity.

As part of its plans to incorporate additional innovations, 
Max Wild will easily be able to add next generation 
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e[Favator teFhnologies and funFtions to the 340SB. This 
inFludes a sFale� stroke and swivel limitation� as well as �'.

We asked Ji mmy how he felt about performing the demolition 
work. “It makes you particularly proud to be part of this project 
and to be able to work with the latest technology.” n 
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T otal length:

>  1 .3  km

'ismantling the 1eFkar valley Frossing between the 1eFkarsulm 
and Untereisesheim junctions in the Heilbronn district

The Cat® 340SB 
Excavator in its 
original trade dress.

 km
B ridge span:

2 3 0  m

Concrete volume:

1 2 0 ,0 0 0  m³  
Ex plosives:

1 ,5 0 0  kg
P lanning:
> 2 ½  years

4 x  ± 7 0 0 - ton
B ridge sections:  

The Cat® 340SB ® 340SB ®

Excavator in its 
original trade dress.

> 2 ½  years

4 x  ± 7 0 0 - ton

> 2 ½  years

B ridge sections:  
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T H E  C A T ® M A G A Z I N E  A P P  is not just 
your key to current and past issues. It also 
gives you access to additional videos and 
images that aren’t in the printed version.

As part of the Cat dealer network, the 
magazine is published three times a year. 
Articles and stories are available in 22 
languages across 5 7 EAME countries and the 
publication reaches an audience of 3 4 0,000.

Get all the stories, plus the convenience 
and accessibility of a digital tool. Register 
today at catmagonline.com. Then, visit 
Apple’s App Store or Google Play. 
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